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Section A

This section provides graphs and discussion of the survey
results detailed by ownership, offspring, and acreage size,
correlating responses to some of the key survey
guestions.

1. Forested acres owned by parent.

Background: Oregon has ~7,000 forestland owners
that own 100 acres or more of family forestland.
Over 2.6 million acres of family forestland are
contained within this ownership class in the state.
Washington has ~3,000 forestland owners that own
100 acres or more of family forestland. Over
980,000 acres of family forestland are contained
within this ownership class in the state. Initial
carbon sequestration results showed best investment
options in the 100+ acre area.

Survey results:

e Survey results focused on landowner and
offspring representing the 100 acres or more
ownership classification.

e Landowner interviews in both Oregon and
Washington primarily occurred in the 100-499
acre ownership class.

e Offspring interviews in both states correlated to
ownership class for landowners interviewed in
each state (no disproportionate representation).

o Male and female offspring interviewed were
also balanced well, save for offspring from
landowners who own > 1,000 acres.
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2.

Offspring only: How important are these tools
in helping you as the next generation of
landowner to keep the forestlands in the
family?

Background: This question was only asked of
offspring and was not an open-ended question. A
ranking of 1-5 was requested for the four
categories of property tax relief; payment for
ecosystem services; payment for biomass; and
steady (not increased) timber prices. A ranking
of 1 indicated not important; 5 indicated very
important. Graphed results are only for
important of very important responses (4 or 5).

Survey results:

o Over 50% of offspring in both states rank
payment for ecosystem services as either
important or very important to them.

e Washington offspring ranked this category
slightly higher than Oregon offspring, but
notably disagreed with their Oregon
counterparts with regard to payment for
biomass.

e Over 50% of both male and female offspring
ranked payment for ecosystem services as
important or very important.

Carbon payment as an important income
tool for forestland owners now and in
the future.

Background: This question was only asked of
landowners. A ranking of 1-5 was requested for
the two categories of now and in the future (most
often expressed as within five years). A ranking
of 1 indicated not important; 5 indicated very
important. Graphed results are only for
important of very important responses (4 or 5).

Survey results:

e Between 10%-20% of landowners believe
that carbon payment is an important or very
important income tool for them right now.

e ~50% of those same landowners believe
carbon payment will be an important or very
important income tool for them in the future.

75%

70% A
65% A
60% -
55% A

%

FH-HH 2010 Survey Results: Offspring by State
How important to help keep land?
(% who ranked important or very important)

—&—Oregon

507

45% A
40% -
35% A

30%

#— Washington

D

Ecosystem
services

Market for
biomass

Property tax
relief

Steady timber
prices

80%

FH-HH 2010 Survey Results: Offspring by Gender
How important to help keep land?
(% who ranked important or very important)

70%

60%

50

—&— Male
< 0/
S 40% ——Female
30%
20%
10% A
0% — - SN T
Property tax relief Ecosystem Market for Steady timber
services biomass prices
FH-HH 2010 Survey Results: Landowners by State
Carbon an important income tool...
(% who ranked important or very important)
60%
50! —
40% /
—&— Oregon

X 30%

20%

10%

0%

—ll— Washington

N

.in the future




4. Two questions: a) how likely are landowners and
offspring to sell family forestland to pay for health
care, taxes, retirement, and education; and b) how
likely are they to accelerate the harvest of timber
off their lands to pay for health care.

Background: For question a): This question was
was not an open-ended question. A ranking of 1-
5 was requested for the four cost conditions of
health care, taxes, retirement, and education. A
ranking of 1 indicated not at all likely; 5
indicated very likely. For question b), the same
ranking protocol was used. Results shown in the
graphs detail likely or very likely responses from
landowners and offspring for both questions

Survey results for question a):

o ~10% of both landowners and offspring
ranked it as likely or very likely they would
have to sell forestland to pay for health care
costs.

e While differences exist between landowners
and offspring regarding likeliness to sell
forestland to pay for taxes, retirement, and/or
education, both agreed (~10% each) that
paying for health care through forestland sale
is the most likely of the four cost conditions
to cause forestland sale. Offspring ranked
paying for taxes slightly higher than health
care.

e Washington landowners were more likely
(14%) compared to Oregon landowners (4%)
to sell forestland to pay for health care, but
offspring in both states were more aligned in
ranking health care cost as a catalyst for
forestland sale (Washington offspring — 10%;
Oregon offspring 8%).

o Male offspring were more likely to sell
family forest to pay for health care compared
to female offspring (11% v 6%).

Survey results for question b):

e Landowners (22%) compared to offspring
(14%) were notably more likely to accelerate
the sale of timber off the family forests to
pay for health care costs, and Oregon
landowners were notably higher than
Washington landowners to do so.

e Oregon and Washington offspring saw eye-
to-eye regarding likeliness to accelerate
timber sale off of family forests to pay for
health care costs (14% of each).

e Male offspring compared to female offspring
were notably more likely to accelerate timber
sales off family forests to pay for health care
(19% v 9% respectively).
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Survey results for question 4 a) (continued):
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FH-HH 2010 Survey Results: Offspring by State
What would force you to sell your forestland?
(open-ended question; grouped answers)
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6. Are there carbon contract requirements that
would be “show stoppers” for landowners
and offspring?

Background: This question was of landowners
and offspring and was not an open-ended
question. Respondents were specifically asked
about six likely key carbon and insurance
contract provisions: a 15-yr. carbon contract; the
carbon contract being tied to the land for the
contract period; the requirement for all family
lands to be included in the carbon contract; for
HSAs, the requirement that a high deductible
insurance plan be used; the potential to have to
switch insurance providers in order to participate
in the program; and the requirement that carbon
premium payments must be identified as taxable
income to the individual. For each requirement,
the question was posed: “Would this be a show
stopper for you?” (Yes, no, depends).

Survey results:

e Over 50% of all landowners and all offspring
stated these specific contract requirements
would not be show-stoppers, save for having
to give up their current insurance provider.

e The potential requirement to switch to
another insurance provider gave pause to
offspring and landowners alike, as it did male
as well as female offspring. For landowners:
41% said this requirement would be a show-
stopper; 31% said no it would not; and
another 27% said it depends. For offspring:
43% said this requirement would be a show-
stopper; 39% said no it would not; and
another 18% said it depends
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6. Show Stoppers? (continued):

Landowners and offspring in both
states were equally concerned about
the potential requirement to switch to
another insurance provider.

This response did not change when
evaluating landowner and offspring
responses by size of acres owned.

Across the board for all analyses, the
potential requirement to switch to
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FH-HH 2010 Survey Results: Landowners & Offspring
Who is your current health insurance provider?
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7. Health insurance provider (continued):

In Washington, landowners and offspring
were not in sync with regard to health
insurance provider. Slightly over 10% of
Washington landowners had BCBS as their
insurance provider, while just under 40% for
Washington male and female offspring each
had BCBS.

In Oregon, landowners and offspring were
more in sync with similar insurance provider.
Almost 30% of landowners, 33% of male
offspring, and 39% of female offspring all
had BCBS as their health insurance provider.

8. What type of health insurance plan do you have?

Background: self-explanatory. For response the
top five insurance type plans are identified.
Individual and family plans were in all cases
direct pay from the landowners/offspring and not
provided through group insurance. Group
insurance was always referenced as employer
group insurance.

Survey results:

Between 60%-80% of landowners and
offspring are covered under group insurance.

This result is the same for landowners in both
states.

Between 18%-25% of Oregon and
Washington landowners have individual
health insurance plans that they directly pay
for. Another 4%-10% have family plans they
pay direct for.
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8. Type of insurance plan (continued):

Between 76%-85% of offspring in Oregon
and Washington are covered under group
insurance.

This result is the same for both male and
female offspring.

Between 18%-22% of Oregon and
Washington offspring have individual health
insurance plans or family plans that they
directly pay for.

9. How much is your annual deductible for health
insurance?

Background: self-explanatory.

Survey results:

Over 25% of landowners and offspring each
pay between $1,000 - $2,999 annually to
meet deductible requirements for their health
insurance.

Almost 25% of offspring pay a $3,000 or
higher annual deductible, compared to <20%
of landowners.

45% and 42%, respectively, of Washington
and Oregon landowners pay $1,000 or more
for a health insurance deductible each year.
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FH-HH 2010 Survey Results: Offspring by State
How much is your annual deductible?
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the most dramatic difference between the a
$1,000-$2,999 and $3,000+ deductible \ /‘\
levels. Almost 40% of them pay $1,000- SIS . N
$2,999 per year while only 11% pay $3,000+ % A || ot
per year. 27% of Oregon male offspring pay 5% A\ <
$1,000-$2,999 per year and another 27% pay 0%
$3,000+ per year. Z;
<$500 $500- 999 $1000-2999 $3000+

o Female offspring in Oregon appear to have a
similar dramatic difference between the

$1’000-$2'999 and $3'000+ dedUCtibIe FH-HH 2010 Survey Results: Oregon Landowner & Offspring
levels. 14% of them pay $1,000'$2,999 per Howmuch is your annual deductible?

year and 36% pay $3,000+ per year. 27% of
Washington female offspring pay $1,000-

40%

$2,999 per year and another 27% pay ZZ; . r
$3,000+ per year. N - o
R 20% \ /\ —#— Male Offspring

—I\ / —@— Female Offspring
AR A
10%

5%

0%

<$500 $500- 999 £51000-2999 $3000+




9. Annual deductible (continued):

With the exception of 50-99 acre
landowners, a majority of
landowners in all other acreage size
brackets are paying $1,000 or more
per year in deductible payments.
Over 50% of landowners of 50-99
acres pay <$500 per year.

With the exception of <50 acre
ownership, a majority of offspring
in all other acreage size brackets are
paying $1,000 or more per year in
deductible payments. Over 60% of
offspring with parents that own <50
acres pay <$500 per year.

When looking at medical plan by
deductible for landowners and
offspring: ~40% of both
landowners and offspring covered
by a group plan pay $1,000 or more
per year in deductible payment;
76% of landowners with individual
or family plans paying direct are in
that same deductible bracket. 80%
of offspring with individual or
family plans paying direct are in
that same deductible bracket.

60%

FH-HH Survey Results:
How much is you

Landowners by Acreage

r annual deductible?

50%
40% -
@ <50 ac
m 50-99 ac
X 30% A 0O 100-499 ac
@ 500-999 ac
20% | m 1000+ ac
10% -
0% -
<$500 $500- 999 $1000-2999 $3000+
FH-HH Survey Results:  Offspring by Acreage
How much is your annual deductible?
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ts: Medical Plan Type
r annual deductible?
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10. Which insurance benefits/other insurance
products are important to have?

Background: This question was not an open-
ended question. A ranking of 1-5 was requested
for the following seven policy benefits/products:
maternity, prescription, dental, vision, wellness,
long term care, and life insurance. A ranking of
1 indicated not important; 5 indicated very
important.

Survey results:

e No matter landowner, offspring, or offspring
gender, health insurance framed around
wellness programs and long term care was
valued as important or very important by
over 50% of each interviewed audience.

e These results did not change when viewing
male and female offspring results.

e Over 50% of offspring in Oregon and
Washington also ranked prescription benefits
as important or very important, but less than
50% of landowners in each state identified
this as an important benefit.

FH-HH 2010 Survey Results: Landowners & Offspring
Which benefits/other products are important to have?
(% who ranked important or very important)
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FH-HH 2010 Survey Results: Landowners by State
Which benefits/other products are important to have?
(%who ranked important or very important)
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FH-HH 2010 Survey Results: ~ Offspring by State
Which benefits/other products are important to have?
(%who ranked important or very important)
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FH-HH 2010 Survey Results: Offspring by Gender
Which benefits/other proclicts are important to have?
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10. Benefits/other products (continued):

e In Washington at least 50% of
landowners, and 50% of male and
female offspring each ranked long
term care and prescription benefits as
important or very important.

e Wellness ranked high for female
offspring and landowners in
Washington, but just under 50% of
male offspring in the state ranked it
important of very important.

e In Oregon, over 50% of landowners,
and 50% of male and female offspring
each ranked wellness and long term
care as important or very important.

o Between 70%-80% of female
offspring in both states ranked
prescription benefits as important or
very important, but 30% fewer male
offspring in each state agreed with
their female counterparts.

o Regardless of type of medical
plan for both landowners and
offspring, a wellness benefit
plan was the only benefit/program
to be ranked important or very
important by all medical plan
segments. Over 50% of landowners
with group plan (L-Group), offspring
with group plan (O-Group), landowner
with individual or family plan (L-
direct), and offspring with individual
or family plan (O-direct) ranked
wellness benefit in a health insurance
plan as important of very important.

90%

FH-HH 2010 Survey Results: Washington Landowners & Offspring
Which benefits/other products are important to have?
(%who ranked important or very important)
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FH-HH 2010 Survey Results: Landowners & Offspring
Interest in Carbon Health Insurance Program?

Section C %

30% ud
25% /\\\
This section provides graphs and discussion of the o \\»//// /‘\\} T oty
survey results specifically addressing the question of e

whether landowners and offspring are directly %
interested in a carbon — health insurance program as
discussed in the survey.

5%

0%

notatall slightly moderately i probably yes definitely yes

11. Interest in Carbon-Health Insurance Program?

Background: For this question a ranking of 1- et oo et et Prompant
5 was requested. A ranking of 1 indicated not

at all interested; 2 indicated slightly interested; o
3 indicated moderately interested; 4 indicated 30% A
probably interested; and 5 indicated definitely 2%
interested. Respondents were asked to rank 2%
according to their direct level of interest in a
carbon-health insurance product.

[—— Oregon
|—— Washington

%

5%

0%

5%

Survey results:

%

notatall slightly moderately | probablyyes definitely yes

e Almost 40% of all landowners were either

probably interested or very interested in a

carbon-health insurance product. 25%
were not at all interested. FH-HH 2010 Survey Results: ~Offspring by State

Interested in Carbon/Health Insurance Program?

o 45% of all offspring were either probably 3%
interested or very interested in a carbon- 30% /\ \-\
health insurance product. 16% were not at 25% e

all interested.

20% —&— Oregon
—#— Washington

%

15%

e Oregon landowners (43% probably or very
interested) were notably more interested in
a carbon-health product compared to
Washington landowners (35% probably or o
very interested).

0%

5%

notatall slightly moderatelyl probably yes definitely yes

o 48% of Oregon offspring and 42% of
Washington offspring were probably or
very interested in a carbon-health

FH-HH 2010 Survey Results: Offspring by Gender
Interested in Carbon/Health Insurance Program?

40%

insurance product.
35% E3
e Female offspring were more interested in a o
carbon-health insurance product than male % s
offspring (47% v 43% respectively). 2 " —=—Female
5% =
0% \\/
\J
5%
0%
notatall slightly moderately fprobably yes definitely yed




FH-HH 2010 Survey Results: Washington Landowners & Offspring
Interested in Carbon/Health insurance program?

40%

35% 3

LA

Land
11 I nterest (Coninued): \ ° : Male Offspring

L
20% k\// —@— Female Offspring
5%
e Interest in a carbon-health o
insurance product from Washington

landowners was notably lower than -
interest from their offspring. 35% notatall  slighly  moderately [|probablyyes definitly yes
of Washington landowners were

probably or very interested in such

30%

25%

%

a product compared to 41% male FH-HH 2010 Survey Results: Oreqon Landowner & Ofispring
OffSpring and 43% female Offspring Interested in Carbon/Health insurance program?
in the state. %
40%
e In contrast, Oregon landowners’ e E—
- % ndowners
interest level better matched the o %\\ ~a— e Offprg
interest level of their offspring. s ~§ |
43% of landowners in this state - ‘\ =
were probably or very interested in % /\IV \
a carbon-health insurance product 5% g
i 0, % - - - -
C!rgseb/ matcdhlsnog()/46 :ofOf rnlale o notatall slightly moderatel1 probably yes definitely yes
offspring an o of female

offspring interest.

FH-HH 2010 Survey Results: Landowners by Acreage

° Whlle Only 27% and 17% Of Interested in Carbon/Health insurance program?
landowners owning <50 acres and 60%
50-99 acres, respectively, were

%

probably or very interested in a .
carbon-health insurance product, a0% | —
43% of landowners with 100-499 m5099 ac
acres, 44% of landowners with 500- 1 500,069 a¢
999 acres, and 47% of landowners 20% | B 1000+ ac
with 1,000+ acres were probably or
very interested. a

0% -

° OffSprlng intereSt by acr_eage CIaSS notatall slightly moderately probably yes definitely yes
somewhat differed from landowner
interest in a carbon-health insurance
0, H H FH-HH Survey Results:  Offspring by Acreage
prOdUCt' 38}‘]/0 OfIOffSprlng n Esgl Interested in Carbon/Health Insurance Program?
acre ownership class were probably
or very interested, as were 58% of 60%
offspring in a 50-99 acre ownership 50% |
class, 49% of offspring in a 100- o S
499 acre ownership class, and 47% 50-99 ac
. . o 100-499
of offspring in a 500-1,000 acre 5 0% 1500.996 o
ownership class. 20% B1000 2

10%

dall

notatall slightly moderately probably yes definitely yes
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11. Interest (coninued):

For group insurance, 36% of
landowners and 34% of offspring
were probably or very interested in
a carbon-health insurance product.

For direct purchase (individual and
family), 50% of landowners and
82% of offspring were probably or
very interested.

When isolating responses from
landowners and offspring who are
already covered by a BCBS policy,
only Washington offspring fell
below the 50% mark for being
probably or very interested in a
carbon-health insurance product.

%

FH-HH Survey Results:  Medical Plan Type

Interested in Carbon/Health insurance program?

L =landowner
O =offspring

notatall
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definitely yes
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m L-Direct
OL-No private
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@ O-No private

BCBS Landowner & Offspring Responses

Catastrophic medical
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forestland sale
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